North Shore Bank

Lending Philosophy

North Shore Bank has been a major Midwestern Marine and RV lender since the early 1980’s. Our portfolios of variable, balloon and fixed rate notes are constantly evaluated for performance against high standards. These standards are established for the benefit of North Shore and it’s participating dealers.

Our experience has shown that a well-managed marine or RV portfolio of customers can be a profitable business venture for the bank and its dealers. Special attention must be paid to down payments, terms and the expected depreciation the customer will realize on the purchase. 

The term “negative equity” is an ugly word when viewed from the recreational enthusiast’s perspective. This is especially important when that person is attempting to upgrade his or her unit.

Since the mid to late 80’s, some marine and RV lenders have allowed this issue to develop into a major catastrophe for many borrowers. By approving credit on purchases with little to no down payment and liberal repayment terms, many people have been “trapped” in a boat or RV they no longer enjoy!

This is especially true when customers borrow on terms in excess of ten years and with down payments of less than 10%.

For this reason, North Shore Bank has taken a special interest in encouraging dealers to write loans with good down payments and reasonable terms. 

We will not be a “junk” lender burdening customers with unreasonable finance contracts that inflate a dealer’s profits only on a short-term basis. We believe our dealer benefits long term along with us when they encourage the customer to put down a reasonable down payment and take out a loan for a fair amount of time.

To this end, be sure to keep this in mind when dealing with your customer. We have some of the best rates available in the market today – but they must be matched with qualified customers who will come to you for additional purchases many times in the future. 

